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“Conflict of Interest” or “Fiduciary” Rule: A Plan
Sponsor’s Q&A – Part I
After years of proposed regulation
issuance, comment periods, drafting and
anticipation, the Department of Labor
(DOL) finally published final guidance
regarding the definition of “fiduciary” on
April 8, 2016. It is important for plan
sponsors to understand the reasoning
behind, and the scope, of the final rules.
The following Q&A is meant to assist
you in understanding the regulations and
how they pertain to you, your plan and
your participants.

Q: Why did the DOL issue these
new rules?

A: The definition of “fiduciary” for purposes of providing investment advice dates back decades, predating the advent of
401(k) and other defined contribution plans. Prevalent thought within the retirement industry was that the definition was
due for an update to reflect the evolution of the retirement plan landscape and to bring more parties under the scope of
ERISA’s standard of care for fiduciaries.
Q: Who are the primary targets of the new rules?
A: The primary targets of the new rules are providers of retirement plan services and products. Advisors, consultants,
recordkeepers, third party administrators, etc., are those most impacted by the new rules. The primary objective of the
regulations is to sweep into the definition of “fiduciary” more
individuals and organizations who may influence plans, plan
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Participant Behaviors
From August 27, 2015-January 31, 2016, OneAmerica® fielded an online survey to visitors to its participant website to
better understand retirement planning and personal finance behaviors and what resources might be most effective in
helping plan participants prepare for retirement. A total of 10,829 participants answered questions about their planning
triggers and motivations, education and resource preferences and what roadblocks to retirement they may encounter.
The survey results give us insights into how plan sponsors can work with participants to improve their financial wellness
and overcome retirement planning hurdles.

This article was contributed by OneAmerica.
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Organizing Your Fiduciary File
As a plan sponsor and fiduciary of your
company’s retirement plan, keeping an up-todate fiduciary file is critical.
To begin, we recommend preparing your file in
four key sections; contents of each section
could include the following:
I. Documents: plan document, IRS
determination letter, summary plan
description, investment policy statement,
404(c) policy statement and notice, form
5500s, service provider contracts,
nondiscrimination test results, corporate
tax returns, corporate board resolutions,
etc.
II. Administrative: evidence of employer contributions, distribution documents, audit results, participant complaints,
fiduciary liability insurance contract, correspondence, etc.
III. Participant Communication: enrollment material, documentation of communication events, etc.
IV. Investments: documentation of investment activity, executive summaries from committee meetings, current fund
menu and expenses, etc.
We are prepared to support you throughout your compliance process. For more information please contact your plan
consultant.

Allowable Plan Expenses: Can the Plan Pay?
The payment of expenses by an ERISA plan (401(k), defined benefit plan, money purchase plan, etc.) out of plan
assets is subject to ERISA’s fiduciary rules. The “exclusive benefit rule” requires a plan’s assets be used exclusively for
providing benefits. ERISA also imposes upon fiduciaries the duty to defray reasonable expenses of plan administration.
General principles of allowable expenses include the following:
•

The expenses must be necessary for the administration of the plan.

•

The plan’s document and trust agreement must permit use of plan assets for payment of expenses.

•

The expenses must be reasonable and incurred primarily for the benefit of participants/beneficiaries.

•

The expense cannot be the result of a transaction that is a prohibited transaction under ERISA, or it must qualify
under an exemption from the prohibited transaction rules.

In light of today’s plan fee environment, it is incumbent upon fiduciaries to request full disclosure of fees and expenses,
how they breakdown with services provided, as well as a request for full explanation of who will be the recipient of fees.
Ultimately the ability to pay expenses from a plan trust is a facts and circumstances determination that needs to be
made by plan fiduciaries. Because it is possible that the DOL may challenge such determinations it is important that
fiduciaries consult ERISA counsel prior to paying questionable expenses from a plan trust and document the decision
and reasoning. For more information on this topic contact your plan consultant.
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“Conflict of Interest” or “Fiduciary” Rule
continued from page 1
Q: In a nutshell, what do the new rules say?
A: Essentially the new rules provide that an individual/organization will be a fiduciary under ERISA if they make a
recommendation to a plan, plan sponsor fiduciary (e.g., a plan committee) or plan participant (or beneficiary) regarding
investment products/services, distributions or rollovers . . . and they receive a fee for doing so. “Recommendation” is
defined as a communication that can reasonably be viewed as a suggestion that the recipient of the information take (or
refrain from taking) some course of action.

Q: In the past I recall hearing that certain providers could not be a fiduciary, does that
remain true?

A: In the past, service providers that received uneven, or “conflicted” compensation, would not agree to serve in a
fiduciary capacity because they could affect, or influence, their compensation which would have resulted in a prohibited
transaction.
Under the new rules, a Best Interest Contract Exemption (the “BIC Exemption”) has been created to account for such
scenarios. Additionally under the new rules, all individuals/organizations meeting the definition of fiduciary are going to
be treated as fiduciaries, regardless of the design of their compensation. In order to avoid a prohibited transaction,
fiduciaries receiving conflicted compensation (such as commissions) can continue such compensation design as long
as they meet certain requirements, one of which is to commit to providing recommendations that are in the best
interests of the recipient of services/recommendations.

Q: Does our plan fall under the new rules?
A: All ERISA-covered plans that have an investment element will be covered. 401(k), 403(b), profit sharing, money
purchase pension and defined benefit plans will all be covered. Interestingly, recommendations for taking a distribution
or rolling over to an IRA will also be covered. And an unexpected surprise for most plan sponsors is that health savings
accounts (HSAs) are also covered.
Be sure to read next month’s edition of Retirement Times where we will feature another five Q&As on the “Conflict of
Interest” or “Fiduciary” Rule.

COMMUNICATION CORNER: Invest in Your Child
This month’s memo talks about the benefits of starting a 529 College Savings Plan.
As a reminder, we post each monthly participant memo online via the Fiduciary Briefcase

TM

(fiduciarybriefcase.com).

Call or email your plan consultant if you have questions or need assistance.

The “Retirement Times” is published monthly by Retirement Plan Advisory Group’s marketing team. This material is intended for informational purposes only and should not
be construed as legal advice and is not intended to replace the advice of a qualified attorney, tax adviser, investment professional or insurance agent.
(c) 2016. Retirement Plan Advisory Group.
To remove yourself from this list, or to add a colleague, please email us at info@partnerswealth.com or call 630-778-8088.
Securities may be offered through Kestra Investment Services, LLC (Kestra IS), member FINRA/SIPC. Investment Advisory Services offered through Kestra Advisory
Services, LLC (Kestra AS), an affiliate of Kestra IS. Retirement Plan Advisory Group (RPAG) is an affiliate of NFP Retirement Inc. Kestra IS and Kestra AS are not affiliated
with NFP Retirement, Inc. Partners Wealth Management is a member of PartnersFinancial a platform of NFP Insurance Services, Inc. (NFPISI), which is an affiliate of Kestra
IS. Partners Wealth Management is not affiliated with Kestra IS, Kestra AS, NFPISI, RPAG, or NFP Retirement, Inc.
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Invest in Your Child
“An investment in knowledge pays the best interest.” –Benjamin Franklin
For many parents, the idea of sending their child to college may feel like a far off problem. But as any
parent can attest, children grow up in the blink of an eye. Saving money for college now can take an
immense amount of pressure off both the parent and the student later on. An investment now may
open the door to many opportunities down the road. A key to saving for college is starting as soon as
possible and contributing regularly to the fund.
Why are parents not saving?1

Fact:
Only 40% of parents have
started to save for college1

40%

•
•
•
•
•

Hope for scholarships
Rely on financial aid
Plan to start saving “later”
Want their child to pay
Expect another family member to pay

60%

What happens when the scholarships, financial aid and other resources do not meet
your expectations?
A 529 College Savings Plan can help you financially prepare for education costs.

529 College Savings Plan
•
•
•
•

Not taxed when used to pay for qualified higher education expenses.2
Can be rolled over to another family member any time.
Can be used in any state at any school.
Donor has control and flexibility over assets and investments.

For more information on 529 College Savings Plans, contact your plan consultant.

1

Oppenheimer Funds “Understanding Consumer Knowledge of College Savings Vehicles” study.
College Savings Plans Network study.

2

Investors should consider the investment objectives, risks, charges, and expenses associated with 529 plans before investing. More information about 529 plans is
available in the issuer's official statement, which should be read carefully before investing. Also, before investing, consider whether the investor’s or designated
beneficiary’s home state offers any state tax or other benefits that are only available for investments in such state’s qualified tuition program. As with other investments,
there are generally fees and expenses associated with participation in a 529 savings plan. There is also the risk that the investments may lose money or not perform well
enough to cover college costs as anticipated.
Securities may be offered through Kestra Investment Services, LLC (Kestra IS), member FINRA/SIPC. Investment Advisory Services offered through Kestra Advisory
Services, LLC (Kestra AS), an affiliate of Kestra IS. Retirement Plan Advisory Group (RPAG) is an affiliate of NFP Retirement Inc. Kestra IS and Kestra AS are not
affiliated with NFP Retirement, Inc. Partners Wealth Management is a member of ParntersFinancial a platform of NFP Insurance Services, Inc. (NFPISI), which is an
affiliate of Kestra IS. Partners Wealth Management is not affiliated with Kestra IS, Kestra AS, NFPISI, RPAG, or NFP Retirement, Inc.
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